11 POWERFUL STRATEGIES
TO BOOST SALES
So you can have more sales, less stress, and more money in the bank!

1. FOCUS ON BENEFITS
People buy benefits, not products. Get clear on
what problem your ideal customer has and the
benefit your customer is looking to gain. Which
of the 8 human needs are they wanting to have
met? And in which way? The clearer you can get
on their problem and the benefit you have to
offer, the easier the sale will be.

2. GET CLEAR ON YOUR
IDEAL CLIENT
Who is the person who would most likely buy
from you right now? Create a detailed client
avatar and include psychographics,
demographics, and learn which of the 8 Needs
they are trying to have met.

3. YOUR COMPETITIVE
ADVANTAGE
Why is your product different or better than
other offers out there? How is it unique? What
added benefits can you customer get from you
that they aren't getting in other
products/services? Your customer won't see
this unless you point it out!
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4. LEVERAGE SOCIAL
MEDIA
There are many more ways to get your
products or services to clients and customers
than ever before. And what's even better is
that many of them are completely free! By
building relationships with your clients and
customers through social media avenues
such as email marketing, Facebook,
Instagram, Pinterest, and more, you have
access to millions!

5. MAKE CUSTOMERS
FOR LIFE
"Once a customer, always a customer." After
a customer or client has done business with
you, this is not the end of the relationship.
Considering them customers for life will
create more trust and add value to you. your
business, and you products.

6. FREEBIES GALORE!
Offering potential customers lots of freebies
will make it so they are even more likely to
buy. Videos, PDFs, a first free session, a free
5-day Masterclass series... these are all great
ways to strengthen the relationship with
potential buyers.
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7. FOCUS ON YOUR
CURRENT CUSTOMERS
Customers want to be loyal, but they won't
be loyal if you ignore them or don't give
them what they need. Research shows that
68% of customers go elsewhere to buy
because of the indifference or attitude of the
company's sales people. Your customers will
remain loyal if you pay attention to them
and give them what they need and want.

8. THANK YOUR CLIENTS
AND CUSTOMERS
Customers love feeling appreciated! Time and
again, research shows that when a company
expresses appreciation, customers are more
likely to buy and to buy again. A simple call
or a hand-written note, even an email to
express gratitude can do wonders.

9. OVERDELIVER
If you want customers to buy from you again
and again, over-delivering is essential. It doesn't
mean you have to do something "big" or
expensive. It can be something small that means
a lot to the customer. Here are 2 ways: 1. An
unexpected pleasant experience. 2. A product
that wows!
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10. PUSH FOR A
DECISION
"Maybe is the worst place to be. It's not good for
you and it's not good for your customer. When
you know that a potential customer has enough
information to make a decision, gently push them
to make one. One tip to try: When you are in a
situation where you are selling to a prospect,
don't ask them to buy from you. Ask them to
make a decision. Regardless of their decision,
find a way to serve them.

11. BECOME AN
INFLUENCER!
Your ability to persuade people to adopt your
perspective by appealing to their emotions
will increase your sales. Influence actually
increases the perceived value of your services
or products! Influence isn't popularity.
Influence is when people listen to you.
Influence can be achieved through
consistently creating useful content for your
target audience and forming relationships
with influencers and readers. So practice your
influencing skills about your product/service
and business and sales will skyrocket!

Hungry for more?

Join my Facebook Group "Woman Your Way to the Top" for more
Freebies, Livestreams, and Strategies to accelerate business growth!
CLICK THE LINK BELOW
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